
 
 

Evidence of investment made in the U.S. for E-2 visas: 
 

1. Complete money trail of the funds invested: 
a. Documentation of the original source of the funds (sale of 

property, inheritance, loans, earnings, sale of business etc.). 
b. Movements of these funds to a U.S. account such as bank drafts, 

transfers, cancelled checks, an 
c. Use of these funds for qualifying business expenses including 

invoices, cancelled checks, bank statements with the figures 
highlighted; 

2. Copies of partnership agreements 
3. Insurance appraisals 
4. Net worth statements from certified public accountants; 
5. Advertising invoices 
6. Bank records, financial statements, personally secured loans, savings, 

promissory notes 
7. Shares, titles, contracts, receipts, licenses 
8. Signed and dated valid purchase agreement 
9. A binding escrow agreement that explicitly says where the money foes if 

the visa is issued, what happens when it does not, and is signed and 
dated by all partie with cross reference to exactly any relevant purchase 
agreement.  

10. Articles of incorporation or partnership agreement 
11. Signed, dated, valid lease for business premises including evidence of 

payments; 
12. Evidence of any other funds spent to acquire or set up the business 
13. Evidence of purchase of inventory and/or equipment for the enterprise 
14. Copies of any relevant contracts for the enterprise 
15. Organizational or staffing charts, or payroll records 
16. Catalogues, sales literature, news articles 
17. A signed and dated franchise agreement, including evidence of franchise 

payments 
18. Copies of debits from bank accounts, checks and invoices 
19. Copies of any relevant licenses (state or federal) 
20. Copies of the business tax returns filed with IRS for the past 3 years 
21. Profit and loss statement for the current and previous 3 years 
22. A business plan that analyses the current market and competition and 

gives a 5-year projection of profit and loss 
23. A breakdown of startup costs necessary for the business to become 

operational 
24. Copies of consultancy agreements 
25. Copies of documents discussing projects, processes, or technologies in 

development and/or copyright/patent review; 
26. Photographs of the business premise/equipment  


